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LESSON THREE -  ANATOMY OF A SALES PAGE
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Sales Page Purpose

● Addressing objections + resistance as you’re 
walking them through

● Connecting with them in who they are and 
their struggles -- your stories are relevant to 
their struggles and what they’re looking for 
from you

● The path you’re going to take them on

● Long form -- space and time to walk them 
through it
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Essentials To A Sales Page

MODULE 01 / LESSON 03

● 3 different places for them to pay

● Testimonials + Endorsements 

● Photos to break up the text

● Headline + Sub-header

● Opening Letter

● Introduction to the Program

● Benefit Bullet Points

 
MODULE 07 / LESSON 03

● How It Works

● Why You’ll Love It

● Curriculum Outline

● Bonuses

● Guarantee

● About Your Guide

● FAQs

 



Pricing Tips (Review)
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REMINDER:
Sales Page Copy Framework in 
Thinkific



Headline and Sub-Header
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Opening Letter



Introduce The Program
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Benefit Bullet Points
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Sign Up Button or Boxes
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How It Works
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Why You’ll Love It
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Curriculum
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Bonuses
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What’s Included Recap
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Guarantee (if applicable)
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Client Testimonials
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About Your Guide
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Frequently Asked Questions
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Next….

WITH GRATITUDE

Testimonials are a great way to help share your 
program with more people and to build trust in your 
offer. Next up, we will look at how to ask for a great 
testimonial and some best practices on how to share.   


